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KAWASAKI KEEPS IT SIMPLE.

Since 1962, Kawasaki has been listening to and learning from customers
and dealers in the field. As a result, Kawasaki wheel loaders continue to
evolve, with a constant focus on one thing — producing the most durable,
most efficient, most dependable machines possible.

EASY TO OPERATE.
In a world of increasing demands, tighter deadlines, shrinking budgets and
complicated contracts, better efficiency and greater productivity are a must.
Innovative high-tech features on all Kawasaki wheel loaders allow the operator
to adapt to the environment and the application right from the cab.

EASY TO MAINTAIN.
Diagnostic and operational modules monitor fluids and filters, and constantly
provide information on everything from engine and transmission codes to
location, hours, alarm sensors and machine performance data.

EASY TO DO BUSINESS WITH.
No run-arounds. No layers and layers of management. No distractions from
competing product lines. Wheel loaders are our only business. Got a question?
We’ll get you an answer. Need a part? It’s on its way. Quickly. Kawasaki offers
flexible warranty programs, a state-of-the-art parts distribution system, an
in-house rebuild center, and an experienced, knowledgeable support staff,
focused on serving you.
The independent dealers that represent and support Kawasaki loaders are
experts in their markets and are dedicated to providing you with the best
service available.
Together, we are committed to making your investment in a Kawasaki loader
a sound business decision that will pay dividends for years to come.

KAWASAKI. ONE FOCUS. COMPLETE SOLUTIONS.

Kawasaki Construction
Machinery Corp. of America
2140 Barrett Park Drive • Suite 101
Kennesaw, Georgia 30144
Tel: 770-499-7000 • Fax: 770-421-6842
www.kawasakiloaders.com

TM stands for Task Master and Kawasaki’s new 70TMV-2 is ready to take on the world.
Contractors will love this loader because it
can accomplish a wide range of job site
tasks without the operator ever having to
leave the cab. From moving dirt with the
general purpose bucket, to backfilling with
a side dump bucket, to handling pipe with
forks, or doing manhole and cement pipe
junction placement with an extendable
boom, the 70TMV-2 can do it all.
What makes the 70TMV-2 so incredibly
versatile is its in-line parallel linkage
mated with a quick coupler.

The ZV-2 difference
The versatility, efficiency, and productivity
of parallel linkage has been enhanced by
new ZV-2 features such as:

• Adjustable Transmission Declutch so the
operator can match operating conditions.

Parallel lift vs Z-link
So what is the difference between TM’s inline parallel linkage and the more traditional
Z-Link? In-line, parallel-lift linkage offers
greater visibility down the center of the
lift arms — especially useful when handling
pallets or laying pipe and you need to see
the ground or work area in front of you.
The work tool also rises flat rather than
rolling back, keeping loads level throughout
the lift cycle. Talk about improved safety
and productivity!

• Idle Management System to lower
engine speed when idling for extended
periods of time. It also increases engine
RPM to reduce engine warm-up time
in cold temps.
• Powerful and fuel efficient Tier III
Cummins engine.
• Dual-mode engine switch to better
control fuel usage.

• Corrugated fin-type radiator for
easier cleaning.
• Limited Slip Differential option to provide
extra traction for applications requiring
extreme traction control.

• Adjustable Dual Boom Kickout which
is set by the operator in the cab to
attain proper dump height and returnto-dig height.

• Torque-proportioning differentials for
longer tire life and less wheel spin.

• Comfortable cab with increased leg
room, standard air conditioning, and
an air ride seat.

• ELS (Efficient Loading System) option to
increase rimpull power when digging
while demanding less fuel.
• Improved Ride Control option.
• Third Spool option extends the wheel
loader’s versatility even further.

Head of the class
How does Kawasaki’s 70TMV-2 stack up
against the usual suspects? Check out the
specs in the side bar and see for yourself.
We think you’ll agree the Task Master
graduates “summa cum laude” — with
highest honor.

COMPETITIVE SPECIFICATIONS COMPARISON
Bucket Capacity Heaped (yd3)
Material Density
Maximum Dumping Clearance
Breakout Force (lb)
Dumping Reach
Operating Weight (lb)
Full Turn Tipping Load (lb)
Horsepower
Equipped With

Kawasaki 70TMV-2

John Deere 624J Powerllel

Caterpillar IT38GII

Komatsu WA320PT-5

3.4
2800
9' 9 3/4"
29,300
3' 11 1/4"
35,566
19,840
174
23.5-25-16PR (L-3) tires,
Cab, A/C, Counterweight,
Hydraulic Coupler,
Full Fuel Tank, Operator

3.0
2800
9' 1 1/2"
25,870
3' 11"
34,277
18,317
165
20.5 R25 (L-2) tires,
Cab, A/C, Counterweight,
Full Fuel Tank, Operator

3.5
2800
9' 0"
24,750
4'
32,156
19,106
158
20.5-R25 (L-3) tires,
ROPS Cab, A/C,
Counterweight, Bellyguard,
Full Fuel Tank, Operator

3.5
2800
8' 10"
27,225
4' 6"
33,968
18,999
166
20.5-25-12PR (L-2) tires,
Cab, Additional
Counterweight

3

Short-turn radius helpS

build high-dollar dreams
G

ently rolling pine-forested hills, sandy
soils, and a cooler, drier climate help
define the distinct eco-region known
as the Sandhills Area of south-central North
Carolina. Ever since James Tufts came to
the region in 1895 and decided it was the
perfect location for a health resort, visitors
lured to the area by his firstrate resort have been equally
charmed. And after Tufts built
a golf course at his Pinehurst
Resort, leading to 18-hole mania
that swept the entire region,
development of lush golf courses
and high-end residential sites
have kept planning engineers and
contractors hopping ever since.
One of the beneficiaries of this
building boom is Sandhills
Contractors, Inc. of Sanford.
“We started in 1988 as a
subcontractor laying pipe for
Highway Constructors; they were
involved in municipal, state and
residential projects,” says Robert
Fulton, Vice President. “As we
grew, we got more involved in
municipal work till the tax cuts of
the early 2000s. Now we’re more
into residential and commercial
development. Most of the
concrete work we do is still for
cities and towns. The water and
sewer work tends to be in the
private market.”
“We do the grading, all the
underground utilities, and the
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curb, sidewalk, and gutter work,” adds
President Ronnie Turner. “The only thing
we don’t do is asphalt.”

One of their most recent projects is with
Hobbs, Upchurch and Associates, a fullservice engineering and planning firm whose
headquarters are in
nearby Southern Pines.
Through them,
Sandhills is doing the
site development for
Mid South Golf’s new
posh residential
development. Shady
lots are nestled
between fairways,
selling for a cool
quarter of a million
dollars each. Buyers
are eagerly snapping
them up.
Sandhills Contractors
President Ronnie Turner

Vice President Robert Fulton

Sandhills purchased
their first Kawasaki
wheel loader in 1997.
It was a 65ZIV and they
used it to carry pipe
and backfill trenches.
A year later they bought
a second 65ZIV. In
2004, they bought a
65ZV. Although a larger
size might seem more
useful, the company
actually finds the
smaller size more
productive.

“All our 65s have quick couplers to handle
forks and buckets,” says Fulton. “For what
we do, this is a niche machine for us. Anything smaller would be too small. But in
these tight areas with pipe, like this 50-foot
right of way here at Mid South, the 65s work
perfectly. They turn short and they’re fast.
In our business, time is money and we like
to move.”
Generally, Sandhills Contractors runs three
to four jobs simultaneously, using 15 to 20
people. They work a 60-mile radius around
Sanford, with the bulk of it in the southern
quadrant because it has less rock, making it
easier to dig. Although the company doesn’t
really need to advertise for work anymore,
they are careful to keep in constant touch
with their engineering contacts. “When a city
or corporation has a big job, they contact
everybody they can find,” explains Fulton.
“But when it’s a small job, they have a short
list of people they are comfortable with. So
when that job is up our alley, they’ll call to
say we might want to take a look at it.”
And odds are that one of their Kawasaki 65s
will find itself in yet another tight spot where
its short turn radius and quick speed will
make Sandhills Contractors money.
Sandhills Contractors, Inc. is serviced
by the Raleigh branch of Interstate
Equipment Company.
(Right) Many contractors sub out curb work.
But Sandhills does their own curb, gutter, and
sidewalk work. This slipform machine extrudes
a continuous feed of concrete through a mold
to form both curb and gutter simultaneously.
Only a little bit of hand finishing is required.

“

They turn short and they’re fast. In our
business, time is money and we like to move.
– Robert Fulton, Vice-President

”

Sandhills is doing the site prep for this new
housing subdivision in Fayetteville, North Carolina.
The company’s fleet of Kawasaki wheel loaders
uses quick couplers to swap out between buckets
and adjustable 48- to 60-inch forks.
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The seven-yard bucket on this 95ZV loads tandem dump trucks in two passes and side-dump
trucks in three to four. The Port of Longview sand pit is one of three pits owned by Tower Rock,
a sister company of Tapani Underground.
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T

apani Underground, a family-run,
commercial and residential general
contractor, has built their business
by figuring out unconventional ways to get
things done. The goal has always been to
come up with a fresh, bid-winning approach
— and then match the right people to the
right equipment and then challenge them
to succeed.

This can-do spirit has led them to bid on a
wide variety of jobs — like the jetty project —
as well as expand vertically. Since the
company’s foundation in 1983 by the
husband and wife team of Iner and Beverly
Tapani, the company has added about 160
employees (including four of their children
in management) and two sister companies
—Tower Rock, their sand, gravel, and quarry
branch with three pits, and Tapani Trucking,
a fleet that not only handles the needs of
Tapani, but works with outside companies
as well.

On the ‘right people’ end, a youthful secondgeneration management team has attracted
a creative and hardworking group of foremen and workers…and on the equipment
side, Tapani focuses on tough equipment
that can do more than advertised.
Four years ago, while looking for a tough
loader in the 6-yard range, Mark Hervi,
Tapani’s equipment manager, found a
Kawasaki 95ZIV, discounted to make room
for the new, at that time, introduction of
the ZV Series. The loader proved itself
immediately on an interchange project that
required 200,000 cubic yards of dirt moved
at the Port of Vancouver, Washington. “We
bought it without a lot of research, but it
looked tougher than most, so we gave it
a try,” notes Hervi. “And we could see right
away the loader could really produce.”

Boulders no barrier
Although the 95ZIV performed admirably
loading dirt, rock, sand, and other more
run-of-the-mill jobs, its true strength was
revealed a few years later during a jetty
rebuild job. The Columbia River’s north
stone jetty, located where the mouth of
the Columbia meets the Pacific Ocean,
had taken a real beating over the decades.
The Corps of Engineers required huge
stone boulders be used to repair the
damaged barriers.
As each boulder was created and shaped
at various quarries, it had to be weighed
and stockpiled. This was when the 95ZIV
revealed its true capabilities. The loader,
rigged with a scale, was able to balance
each massive boulder in its bucket. The
weight was then spray-painted on the
boulder and the loader would move it to
the appropriate stockpile. The boulders

With sturdy steel construction in the frame
rails, Tapani’s 95ZIV was able to hold and
maneuver massive boulders without resorting
to an extra counterweight. The boulders
ranged in weight from 5 to 23 tons. The
95ZIV handled over 54,000 tons of boulders
without any major component failures.

ranged in weight from an impressive 5 tons
to a whopping 23 tons. When the stone dust
settled, the 95ZIV had flawlessly handled
over 54,000 tons of boulders, earning the
admiration of everybody at Tapani.
“We really tested that 95 — trust me,” says
Leigh Tapani, Vice President. “With all the
stress we put on that loader, we didn’t have
any major components failures. And we still
haven’t today — even with 12,000 hours
on it. Just the normal wear and tear. We
continue to use it on lots of projects and
it is performing very well.”

Can-do attitude

“Because we are a family-oriented company,
we’re not looking to expand our territory,”
says Tapani. “We’re interested in more
vertical integration. We look at where we’re
spending our money and see if we can keep
it in house. That’s how we ended up with
a quarry pit and a trucking operation. And
we’d like to be the company that’s doing the
20 million dollar plus projects. Bigger road
jobs. Bigger and tougher sewer jobs. More
challenging work.”

The more the merrier
“Although we bought that first Kawasaki
without having done a whole lot of research,” says Hervi, “now that we own
two, we’ve been satisfied with them.”
Yes, two. Based in part on the performance
of the first 95, Tapani purchased a 95ZV in
2005. This one is used primarily at their Port
of Longview sand pit. There, they have the
lease to sell, load, and haul the wet sand
constantly being dredged from the Columbia
River by the Corps of Engineers. The sand is
heavy and partially mixed with a variety of
soils and clays.

Challenging their Kawasaki to performance
extremes is typical of the Tapani attitude.
Although their name indicates an expertise
in excavation, heavy construction, and utility
work, they like to challenge themselves and
expand their boundaries beyond the typical
site prep or highway job.

The seven-yard, 348-horsepower Kawasaki
95ZV is solely responsible for keeping a
steady stream of tandem dump trucks moving with two-pass loads and side dump rigs
loaded in three to four passes…to the tune
of a four-minute cycle per truck.

“The whole key is getting the right people
with the right attitude,” says Tapani. “Give us
an opportunity and we’ll see if we can make
it happen.”

“We’re usually running 25 trucks matched
to the one loader with a short enough run
that there is almost a constant stream of
trucks to be loaded the entire 10-hour shift,”
notes Tapani.
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“When we bought the second Kawasaki, we
were sure about the loader’s durability and
overall capabilities, based on the amazing
performance of the first one. But, we could
only expect and hope that it had outstanding
speed and digging performance in a fastpaced load and carry operation,” says
Tapani. “But now, with over a year’s experience, we know we made the right decision.
It’s smooth and fast. And our operators like
it because it’s comfortable to run.
“Our Kawasaki experience has been positive
all the way through — with the machine,
with the dealership, and with the salesman.
Triad Machinery is interested in making
sure everything we’ve bought from them
is fully supported.”
Tapani Underground, Inc. is serviced
by Triad Machinery, Portland, Oregon.

8

Leigh Tapani, Vice President, with Mark Hervi, Equipment Manager

The big bucket capacity of the 90ZV enables the company to fill all
shapes and sizes of trucks in a hurry. The company also hauls gravel.

S

needing sand. They’d get out there with
shovels and load up — the dump trucks
were itty bitty back then. Then daddy took
granddad’s old trucks and started hauling to
different folks. Dad had just about quit when
I started around 1984.

and is a way of life in the south-central
region of North Carolina known as the
Sandhills Area. Forget the stereotypical
sugar-white beach sand, sand trap sand,
or even playbox sand. We’re talking orange
sand, sand that has clay mixed in. It’s often
referred to as mortar sand.
“I remember playing in the sand that filled
the back of my daddy’s dump truck,” recalls
Beth Weeks with a laugh. “I didn’t know what
that sand was used for, but the orange color
sure was hard to wash out of my clothes!”
Although Weeks Sand Company, Inc. is not
a true, third-generation business, Beth and
her brother Joey Weeks are carrying on a
family tradition that involves hauling sand.
Beth is the Corporate Secretary while Joey
is President.

L-R: Martie McIver, truck driver; Russell Jones,
wheel loader operator; Jeff Lees, Operation
Manager; Beth Weeks, Corporate Secretary.

“My granddad built homes in the Sanford
area,” explains Joey. “He would haul sand
from a piece of land he owned using it for
construction. Then he’d haul to other folks

“I was cutting meat at the Food Lion grocery
store. I’d have people come up and ring
the bell and order a load of sand instead of
meat. I’d haul bark too, as I lived near an
old sawmill. One thing led to another. I
bought 10 acres of land in the early 1980s
and started digging out of it. I bought this
site in 1994 and there’s another 200 acres
we’ll be going into pretty soon.”
Obviously, business is good. So good that
Joey and his Operations Manager Jeff Lees
knew they needed a bigger wheel loader.
9

“

When I tried the Kawasaki 90ZV I said, ‘They’ve
nailed this one.’ The engineering on it is just superb.
– Jeff Lees, Operation Manager

”

“We were running Case,” says Jeff. “When we started
our search, we got demo loaders from five different
manufacturers and tried them here onsite. When
I tried the Kawasaki 90ZV I said, ‘They’ve nailed
this one.’ The engineering on it is just superb. The
difference was very, very noticeable. What made the
decision was the power of the machine. I don’t think
I could have bought a better machine that size at
any price. And price was not a deciding factor —
it was less expensive than three of the other ones.”
Joey Weeks agrees. “I got on it and ran it. It outdid them all. Going into the bank or going into the
stockpile it had so much more power than the others.
It was like night and day. And the height the bucket
can reach is great. We don’t have to use a ramp to
load the trailers that come in. I wish I’d gotten one
a long time ago.”

Mortar sand is screened to meet ASTM standards. In the course of a year, The
company has put 3000 hours on their 90ZV and report they’ve had no trouble with it.
Two operators use the 90ZV. Whenever routine maintenance is performed and
operators must use a different machine, Operation Manager Jeff Lees reports they
just “go to pieces” because running their older one is too much work.
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Weeks Sand serves both the commercial and residential markets. They generally sell between 800
and 1000 tons of material a day. One of their primary
products is Beth’s childhood nemesis — the orange
mortar sand, a favorite of builders for mortar work.
After screening the sand to meet mortar sand specs,
what remains is clay sand, another favorite used for
foundation work. They also sell fill sand, topsoil,
pottery clay, and brick clay.
Weeks Sand Company, Inc. is serviced by the
Raleigh branch of Interstate Equipment Company.

Since 1978, Kawasaki Construction Machinery Corp. of America
has been designing and manufacturing world-class wheel loaders.
Because Kawasaki specializes in wheel loaders, you are assured
of the very best in performance, economy, service and support.

THE BEST IN SERVICE AND SUPPORT
• Factory trained service and parts technicians
• Direct computer link to the parts warehouse provides immediate
parts inquiry, on-the-spot stock availability and order placement
• Cost-effective component exchange program
• Kawasaki Loaders Early Warning system (KLEW)
preventative maintenance program tracks the wear
of major mechanical systems
Kawasaki designs, engineers and fabricates a full line of wheel
loaders and attachments tailored to the North American market.
Throughout the process, from engineering, fabrication, assembly
and inspection, the highest quality standards are maintained.
These machines will provide you with years of reliable service
and an excellent return on your investment.

SEE THE ADVANTAGES OF KAWASAKI!
Call us for complete information or to arrange a demonstration.

2140 Barrett Park Dr. • Suite 101 • Kennesaw, GA 30144
Tel: 770-499-7000 • Fax: 770-421-6842
www.kawasakiloaders.com

In a world of increasing demands, tighter deadlines, shrinking budgets and
complicated contracts, the choice in wheel loaders is simple: Kawasaki.

A Full-Line of Rugged,
reliable, efficient machines.
• 13 models
• 96 HP – 720 HP
• 1.8 cu. yd. – 13 cu. yd.

Easy to Operate.
Increased efficiency and productivity
come from innovative high-tech features
that allow the operator to customize
and adapt to the environment and the
application…from the comfort of the
redesigned cab.
• Adjustable Declutch
• ELS — Efficient Loading System
• Idle Management System
• Variable Boom Kickout
• Power Mode Switch
• Ride Control

Easy To Maintain.

Easy To Do Business With.

Even basic servicing is easier than
ever, with extended greasing and
oil change intervals. Not to mention:

No run-arounds. No layers and layers
of management. No distractions from
competing product lines. Wheel loaders
are our only business. Got a question?
We’ll get you an answer. Need a part?
It’s on its way. Quickly.

• MODM (Machine Operation
Diagnostic Module) provides
essential operations and diagnostic
information in an easy-to-read
LED display.
• K-LINK II monitors and transmits
digitally the location, hours, system
alarm sensors, engine and machine
performance data.
• KLEW provides fast and easy
access to a total oil analysis and
early warning program.

• Creative Solutions, Fast Response.
• Focused Resources,
Experienced Specialists.
• Flexible Warranty Programs
• Rebuild Center
Kawasaki Construction
Machinery Corp. of America
2140 Barrett Park Drive • Suite 101
Kennesaw, Georgia 30144
Tel: 770-499-7000
Fax: 770-421-6842
www.kawasakiloaders.com

One Focus. Complete Solutions.

